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Coldwell Banker Schneidmiller Realty

What’s in a name? When selling or buying a home, choosing a real estate company that
has a reputation of exceeding expectations and raising the standard is very important.
While many people believe that all companies are the same, they are mistaken. At
Coldwell Banker Schneidmiller Realty, we strive to be industry leaders every day. We
deliver more services and have more tools so that you get the best service possible during
this important time in your life. Coldwell Banker Nationally has a 55% higher average
listing price than the national average because of the value that the brand brings to each
listing. Our exclusive services include:

1. Coldwell Banker Branding, America’s most trusted and valued Real Estate Brand
2. National Support and Networking among 48,000 agents and over 30 Countries
3. Global Luxury Brand to highlight Luxury Properties within the Global Network
4. 3 Offices, Open 7 Days a week to the public
5. Internet marketing to all major Real Estate Websites (72+)
6. INFONOW 24 hours a day, 7 days a week, generating 4,000 inquiries/month (average)
7. Full Service Commercial Department that specializes only in commercial properties
8. EVERY DAY UNTIL SOLD High Impact Marketing
9. Downtown Coeur d’Alene exposure to over 1 million annual visitors at the Resort Shops
10. Number one Listing and Selling Company in Kootenai County
11. Non-competing management and ownership focused on marketing and supporting

agents in selling homes
12. 200+ Full Time Professional Agents
13. Weekly office tours to expose new listings to all agents
14. Annual “Open House Extravaganza”
15. National Affinity Program Support Services including American Home Shield
16. Office-wide emphasis on ethical practice
17. Highest per agent productivity of any local major brand
18. Idaho’s Top Production Office for Coldwell Banker
19. North Idaho’s consistent sales leader for 25 years!
20. Coldwell Banker Chairman’s Circle Office for 23 Years!
21. Coldwell Banker Top 10 Sales Office! (Among 5000 locations)
22. Coldwell Banker Premier Office Recognition



Derrick Realty LLC

WHO IS THIS PROCESS ABOUT?

This is about You!

We have a fiduciary responsibility to put your needs and wants first! There is no doubt
who this valuable transaction is for!

The hope for honesty, transparency, and steadfastness is not a want - it is a necessity.
Ask us about this!

QUESTIONS FOR US?

The answer is :

● Yes
● I don’t know but I will find out quickly and call back
● Let me understand more clearly so I can be absolutely clear about what you need

OUR MISSION

Offering strong connections with real estate expertise, consistently forming community
for you.

COMMUNITY FOR YOU!

At Derrick Realty LLC, the motto is COMMUNITY FOR YOU! By this, the hope is to be able
to facilitate meaningful contact and connections with those all around Kootenai County.
Through conversations and a growing relationship, the goal is for your circle to get just a
little bigger for you and your family. To Derrick Realty, community means forming
connections where a phone call is never a burden. The hope is to serve in unique ways
outside of Real Estate in a personal way.



As the agent awarded the privilege of representing your home, I am
honored to pledge my full commitment to making its sale as profitable,
timely and free of stress for you as possible. By highlighting the Coldwell
Banker® network’s full suite of proprietary tools and my skilled services as
an affiliated agent, this document provides me with a unique opportunity to
create a customized strategy for the sale of your home

___________________________________________________________________________

COUNSELING SERVICES

Competitive Market Analysis

I will thoroughly and thoughtfully analyze the current local real estate market to correctly
determine the most effective list price and likely sales price for your home.

Staging Services

Based on my experience in showing homes to buyers, I will advise you on the staging of
your home to maximize its appeal to potential buyers.

Pre-Marketing Repairs & Improvements

I will recommend or refer you to experts regarding any repairs or home improvements,
where appropriate, which can position your home more competitively in the market.

CBx Proprietary Listing Experience

I will use the exclusive Coldwell Banker CBx application to create a truly customized
marketing plan for your home. By simply using the big-data within this game-changing
technology, it will allow me to create a marketing plan for your home by determining
who the potential buyers might be and where they are potentially coming from. With this
information we will be able to fully target markets based on demographics and market
trends. I will provide you with an all encompassing experience providing your property
with an unprecedented edge over the competition.

Coldwell Banker Home Protection Plan®

With the Coldwell Banker Home Protection Plan, the marketability of your home will
increase and your liability to the buyer is reduced with a warranty on the operating
systems of your property.



Seller Disclosure

With your help, I will prepare a written disclosure about the condition of your home in
order to best assist prospective buyers in preparing an offer. Additionally, I will keep this
disclosure current by noting any changes to the property as or if they occur as soon as
they are made known to me.

___________________________________________________________________________

MARKETING

Marketing Plan

I will create a customized and comprehensive marketing strategy unique to your home,
which may include open house events when appropriate.

Promotion to Other Brokers

Thanks to my connection to the top agents in our local community plus other Coldwell
Banker affiliated brokers and sales associates around the world, I will increase your
home’s visibility.

Multiple Listing Service

By presenting your property in the local Multiple Listing Service (MLS), I will ensure
maximum impact is achieved by increasing total market exposure.

Direct Marketing

I will identify your home’s key markets and most suitable potential buyers and attract
them with custom-designed promotional materials that uniquely highlight your property.

Coldwell Banker Brand Yard Sign (usually 3 business days after listing agreement)

I will distinguish your home and ensure community interest by placing a Coldwell Banker
brand sign on your property.

National Brand and Local Advertising

I will attract the greatest possible number of buyers to your home by leveraging the
Coldwell Banker brand’s powerful network of local and national advertising channels
across television, the Internet, social media, and print.



Coldwell Banker Digital Platforms

I will ensure your home receives maximum exposure by featuring it and maintaining its
most current information on the full network of Coldwell Banker websites and digital
platforms. These industry-leading platforms will provide me with a range of rich
analytics on buyer activities about your home such as the number of times your listing
has been viewed and/or “favorited”, insightful comparisons of your home with similar
listings in your area, and much more. It will empower me to enhance your listing in real
time. Additionally, the Coldwell Banker digital platform allows you to help showcase your
home like no one else can. By letting you share your own videos, photos, and stories
about your home, you can help me create a customized and outstanding listing that will
stand apart from the rest.

Marketing Activity Report

Until your home is sold, I will keep you fully informed of competitive market conditions,
buyer activity, and every action I — as well as any other agent or agents — have taken to
market and show your property.

___________________________________________________________________________

FINANCING

Financing Alternatives

In addition to encouraging prospective buyers and/or their representatives to acquire
written loan pre-approval, I will discuss the impact of various financing alternatives prior
to showing your home.

Estimated Net Proceeds

I will inform you of the estimated proceeds you can expect from the sale of your home.

___________________________________________________________________________

CUSTOMER SERVICE

Personal and Timely Response

I will return every phone call and email within 24 hours in addition to providing you with
weekly progress reports about the marketing of your home.



Purchase Offers

On your behalf, I will review — and negotiate at your direction — all purchase
offers.

Closing the Sale

I will monitor and keep you informed of your transaction throughout the entire closing
process.

___________________________________________________________________________

I, _________________________________, pledge to conduct the sale of your property using all
the services and tools listed, providing timely feedback and information as spelled out in
this promise, to ensure a smooth and stress-free home sales experience. If I fail to
deliver on any part of this commitment, you may contact Rob Brickett, Office Manager
for Coldwell Banker Schneidmiller Realty to request a meeting and discuss resolutions
to ensure your satisfaction.

Seller _______________________________________ Date _________________

Seller _______________________________________ Date _________________

Sales Associate _______________________________ Date _________________

© 2020 Coldwell Banker Real Estate LLC. Each Sales Associate is an independent
contractor affiliated with the Coldwell Banker network. The actual delivery of Services
may vary depending on the Sales Associate, his or her independent transactional
experience and indi-vidual business acumen and skills.

___________________________________________________________________________

Buyers and Sellers do business with companies they
know and trust. We are one of the most recognized and

respected Real Estate names in the world!



What is #1?

PRICE!

What is Fair for this Home and Your Situation?

Remember I am a counsel with a vested interest, but this is your asset.



Reality vs. Fantasy

What is your Fantasy Price for your wonderful home?

What is the “We are still selling price, but it’s the lowest” pricepoint?

What is the “We are comfortable with this price, and gets us what we want”?

What do you predict the price from my Competitive and Historical Market Analysis is?

How close are we (Leave this one blank until we meet)?

Let’s Look at the Data, and YOUR Local Market










